FOR SALE

CAR DEALERSHIP INVESTMENT
Teesside Ford, Cargo Fleet Lane
Middlesbrough, TS3 8AX

56,248 sq ft (5,225.6 sq m)

ON 6.14 ACRES (2.49 HA)

WATCH
THE VIDEO
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Investment Summary
56,248 sq ft (5,225.6 sq m) on a site of 6.14 acres (2.49 hectares) comprising an extended
range of operations including new car showroom, workshop, accident repair centre,
dedicated vehicle preparation centre, Van centre, used car customer centre, and over
300 used cars on display with a low 20% site density.

Demand has remained high for cars through lockdowns and social distancing and
consumers have shown a marked preference to use cars over public transport. Supply
shortages for both new and used cars and capturing customer’s digital journey
through the internet has seen brisk trading and improved profit margins for dealers
delivered via the clicks and mortar pairing. This asset is configured to optimise this.

This is a key operating asset for Lookers, demonstrated by them recently investing £3m
in enhancing the property and owning themselves an adjoining 3.09 acre (1.25 hectare)
site used for vehicle storage in support of this business. Click here for more details and
to view our video.

Located near other car dealerships in one of the two main car dealership clusters
on Teesside.

Let on two identical FRI leases to Lookers’ subsidiaries S Jennings Limited and S Jennings
Group Limited for a term expiring 11 August 2025 (4.25 years unexpired). It is considered
likely the Tenant will want to extend this in due course.

Representing Ford, the UK’s Leading car brand with three of the top 10 selling cars
(2020); and a brand strongly aligned with the profile of the large and easily accessible
Teesside catchment extending to 675,000 people.

Passing Rent £719,803 per annum (£12.79 psf).

RE

NT

This is an opportunity to acquire a “category killer” asset in the robust car dealership
sector which has developed a new respect amongst investors for its rapidly extending
distribution and tech credentials resulting from enhanced internet connectivity with
customers and sustained trading, and rent payment, through the lockdowns.

2nd

The Tenant’s parent company, Lookers PLC, is the UK’s second largest dealer group.
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Location
Middlesbrough is the principal town in the Teesside conurbation combining Stockton,
Thornaby, Billingham, and Redcar, located in the North East of England.
The town has rail links to Darlington on the East Coast Mainline with a journey time to
London Kings Cross of 2 hours 20 minutes. Teesside International Airport is situated
approximately 10 miles to the south west of the town and provides both domestic and
international flights.
Teesside offers access to good shopping facilities and leisure opportunities, tranquil
coastlines, and the dramatic moorlands of a National Park.
The Teesside economy is based predominantly in manufacturing, chemical production,
and shipping with Teesport providing major employment within the region. The port
is England’s largest port in terms of outward tonnage and in 2020 £9.2 million was
invested in a 300,000 sq.ft. warehousing facility. Tees Valley has developed a specialism
in clean energy, focused on the Dogger Bank windfarms. The established South Tees
Development Corporation and the recently announced Teesside Freeport, at 4,500
acres making it the largest in the UK, are intended to capitalise on this and designed
to encourage further inward investment into the area to replace the historic reliance
on steel and chemical manufacturing and boost the local economy by £3.2bn over the
next 5 years.

at Billingham. Furthermore, government is locating ‘Treasury North’ to Darlington,
bringing 850 Civil Service jobs to the region. Middlesbrough has an estimated
population of 140,398 in 2016, a 10 mile catchment population of 535,754, and a 20
mile population of 1,011,756. The wider Tees Valley population extending to include
Darlington is 674,300 (2018).

Situation
The property is prominently positioned at the roundabout junction of the A66 dual
carriageway and the A171. The A66 links to the A19 dual carriage way trunk road 3.5
miles to the west, and the A1 17 miles west. Cargo Fleet Lane (A171) is an important
north south link to the east side of Middlesbrough town centre linking to suburban
areas. The surrounding area is predominantly commercial including other car
dealerships such as Skoda, Mazda, Seat, Nissan, and Vauxhall, and other users such as
McDonalds, Starbucks, MB DIY, MKM Building Supplies, and KFC to name a few.
Dealerships located close by include:

Teesside is also playing its part in the development of Covid 19 vaccines at the Centre
for Process Innovation in Darlington and Fujifilm Diosynth Biotechnologies (Novavax)

Photo taken April 2021.
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Photo taken April 2021.
For indication purpose only and not to scale.
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Accommodation

Description
The property comprises five separate buildings
with the main building used as Ford dealership,
with a separate Ford CV showroom next door.
There is also a used car showroom, along with two
valeting buildings.

The property comprises the approximate Gross Internal Areas:

N

Site A – FordStore
Showroom
Showroom (Tenant Improvement)
Offices & Ancillary
Workshop / Bodyshop / Parts
First Floor Office
Parts Mezzanine
TOTAL

6.14 ACRES (2.49 HA)

Photo taken April 2021.

A66

SQ FT
3,536
2,977
2,970
23,861
2,901
1,221
37,466

SQ M
328.5
276.6
275.9
2,216.7
269.5
113.3
3,480.5

Site B – Transit Showroom
Showroom
Offices & Ancillary
TOTAL

SQ FT
2,365
900
3,265

SQ M
219.7
83.6
303.3

Site C – Valet
Valet / Office
TOTAL

SQ FT
2,586
2,586

SQ M
240.2
240.2

Site D – Service Bays
Workshop
TOTAL

SQ FT
3,012
3,012

SQ M
279.8
279.8

Site E – Used Car Dealership
Showroom / Office
Ancillary
Workshop / Parts
Parts Mezzanine
First Floor Office
TOTAL

SQ FT
5,136
233
2,785
411
1,356
9,920

SQ M
477.1
21.6
258.7
38.2
125.9
921.5

56,248

5,225.3

TOTAL

SOUTH BANK RD
CARGO FLEET LANE

Photo taken April 2021.
For indication purposes only and not to scale.

Car Parking
Display
Customer
General
TOTAL PARKING
The property has a site area of 6.14 acres (2.49 hectares),
producing a low site density of 20%.

311
36
210
557
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Tenure

Tenancies

Part Freehold and part Long Leasehold.

The property is let on two identical full repairing &
insuring leases to S Jennings Limited and S Jennings
Group Limited, for a term of 20 years from 12
August 2005, expiring 11 August 2025, (4.25 years
unexpired). The lease contains 5 yearly fixed reviews
at 2.5% per annum growth with the current passing
rent set in 2020 is £719,803.76 per annum. There are
no further rent reviews.

Long Leasehold for a term of 999 years from 1st May
1964 at a peppercorn Ground Rental. The user clause
specifies that the premises are not to be used other
than for a car dealership or showroom with repair
workshops and associated office parking and secure
car storage without the consent of the Landlord
which will not be unreasonably withheld or delayed.
In addition, there is an absolute prohibition against
uses within Classes A1, A2, A3, C1, C2 ad C3 or for the
display of commercial advertising hoardings.
Key

The map directly below shows the two different
demises (plans are indicative and not to scale).

Key
Freehold:
2.51 acres (1.01 ha)

Site 1:
4.85 acres (1.96 ha)

Long Leasehold:
3.65 acres (1.47 ha)

Site 2:
1.32 acres (0.53 ha)

Plan for indication purposes only and not to scale.

Plan for indication purposes only and not to scale.

Photo taken April 2021.

Photo taken April 2021.
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Covenant

Photo taken April 2021.

S Jennings Limited and S Jennings Group Limited are both
wholly owned subsidiaries of Lookers PLC.

Lookers PLC

Lookers PLC, established in 1908, is one of the leading motor
groups in the UK and Republic of Ireland, representing 31
manufacturer brands in over 140 dealerships and is ranked as
the UK’s second largest car dealer by turnover.

Lookers Motor Group Limited

Pointing the way to recovery Lookers issued an encouraging
statement via the London Stock Exchange on 18th March
which stated that it expects to report an underlying profit
before tax of approximately £10 million and a reduction in
net debt to approximately £45m as at December 31, 2020
(2019: £59.5m). This was followed by an announcement on 8
April that the group expects the underlying profit before tax
for 2021 to be materially ahead of the £22.6m forecasted by
analysts. Lookers credits the success of its new Click & Drive and
contactless ecommerce platform and the ongoing operation of
its aftersales business for the positive performance. News of the
improved fortunes of the Group have seen its share price nearly
quadruple in the last year.
S Jennings Limited financial accounts:

S Jennings Group Limited

S Jennings Limited

2018

2017

2016

£255,523,000

£216,631,981

£209,006,890

(£3,898,000)

£1,508,670

£1,302,112

£7,404,000

£16,106,893

£14,051,503

2018

2017

2016

£-

£216,631,981

£209,092,592

Profit before tax

£2,500,000

£1,463,054

£1,256,496

Net Worth

£2,443,000

£7,898,057

£5,842,667

2019

2018

2017

£4,787,200,000

£4,879,500,000

£4,696,300,000

Profit before tax

(£45,500,000)

£53,100,000

£58,400,000

Net Worth

£115,300,000

£168,500,000

£163,800,000

Turnover
Profit before tax
Net Worth

S Jennings Group Limited accounts:
Turnover

Lookers PLC financial accounts:
Turnover

Photo taken April 2021.

NnK Holdings Limited
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Photo taken April 2021.

Ford Franchise
Ford is the UK’s best-selling franchise and achieved a market share of 9.37% in 2020
with the Ford Fiesta the best-selling car in 2020, the Ford Focus placed fourth, and
the Ford Puma placed ninth. Ford Light Commercial Vehicles is the UK’s leading
manufacturer of commercial vehicles under 3.5 tonnes, holding 32.64% of the market
for the first 2 months of 2020, with the Ford Transit the best-selling under 3.5 tonne,
the Ford Transit Custom the second best-selling, the Ford Ranger the 8th best-selling,
and the Ford Transit Connect the ninth best-selling in the UK in 2021. Within the 3.5
tonne to 6 tonne class Ford are the 4th best seller with 10.60% of market share in 2021.
DURHAM
A1(M)
A167
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Middlesbrough:
Whitby:
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J60
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A689
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Vertu
Vertu
Pendragon
Lookers
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J59
J58

A167

MIDDLESBROUGH
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A66
A172 A171

A66
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J57

A135
A66

DARLINGTON

A66

J55

A67

This dealership is a Ford Store format which are designed to make buying a new Ford
easy and enjoyable. Vehicles are arranged in distinct “family” zones so customers can
make quick, side by side comparisons. Other zones showcase a particular car which
may be newly launched or represent Ford’s performance brand “ST”. in the Discover
Ford zone customers can find out more about Ford vehicles and services and enjoy a
cup of tea, coffee, or other refreshments in the Relax Zone.
Ford have announced their intention for their model line-up to be completely electric
in Europe by 2030, with all Ford cars sold in Europe to be zero-emissions capable by
2026. The Ford Commercial Vehicles range will also be zero-emissions capable by 2024
with 2/3 of commercial vehicle sales expected to be all electric or plug in hybrid by
2030.
Spearheading Ford’s advance into an all-electric future is a new $1 billion (£720m)
investment to modernise its vehicle assembly facility in Cologne, Germany, which
currently builds the Fiesta and is one of its largest manufacturing centres in Europe.

A19
A68

The map opposite shows the location of surrounding Ford dealerships and the dealer
groups operating them.

A174
A171

A19
A172

WHITBY

The investment will transform the existing vehicle assembly operations into the Ford
Cologne Electrification Centre for the manufacture of electric vehicles, Ford’s first such
facility in Europe. Ford’s first European-built, volume, all-electric passenger vehicle for
European customers will be produced at the facility from 2023.
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Market Commentary
Car dealerships are uniquely characterised by their ability to combine ‘ecommerce’
and ‘bricks and mortar’. Both in function and location car dealerships are readily
evolving as they embrace the extended digital reach of the internet to enage with
their customers. More car sales are being originated online, but Original Equipment
Manufacturers (OEMs) are wedded to dealers remaining the principal distribution
conduit, and that is the key word, Distribution, as dealers move away from conventional
‘retailing’ and morph into distribution and tech companies.
Supply of new vehicles has proven challenging during lockdowns and as a result new
car pricing has effectively risen as dealers have been able to secure better margins,
and across various segments within the used car markets pricing has actually at
times increased. This is all indicative of a supply-side squeeze, rather than any lack
of demand, and, as dealerships have reopened, this has become more obvious. The
pandemic has seen cars become more important to consumers wanting to have their
own space and in the short term, increases in stay-vacations and car journeys is a
reasonable expectation. Overall the pandemic has effectively acted as an accelerator
of structural change sweeping through the motor industry.
This leads on to the core CASE dynamic as outlined by Mike Allen at Zeus Capital
(Connectively, Autonomy, Shared/Subscription and Electric). There are around 100
Electric Vehicle (EV) offerings available now or shortly which has stimulated significant
growth in EV sales and adaption. Covid-19 has accelerated EV take-up and OEMs are
going electric in a big way, including Ford. The Government has announced bold
plans for the ban of petrol and diesel cars by 2030 and hybrids by 2035, but this does
not mean that of the approximately 39.7 million vehicles on the road that by 2030 or
indeed 2035 they will all be EV’s. While take-up now is expected to be quick, within
a relatively short period of a year or two, the pace is likely to slow down to allow the
infrastructure provision to catch up.

The internet is a key conduit for dealers to reach out more easily to their customers to
generate enquiries and to overall improve the ‘mouse to house’ journey. The digital
showroom is always open, and the internet provides pricing transparency. Customers
now undertake 80% of the buying journey online and during the recent lockdown new
car sales have been running at 60% of normal activity, even with showrooms closed.
As the economy and the World reopens, we can also expect to see an extension of the
mobility services being pioneered by OEMs and tech companies prior to the pandemic,
such as improved autonomy, smart-roads, and a widening of mobility subscription
services offering customers flexibility for car usage.
Turning to the bricks and mortar story: dealers have paid their rents, and as a result
investors have developed a new respect for the industry recognising the robust
credentials of the sector. Car dealerships offer a strong Industrial functionality and
as the CASE-motivated structural changes permeate throughout the industry, the
distribution function of dealers and their real estate assets will only be enhanced.
Dealership property is flexible and we are already seeing an increase in the aftersales
and distribution utilisation of the real estate. Whilst the buildings’ adaptability is
often not an impediment, this does need to be amalgamated with changing OEM
standards, and work in harmony with the freedom of the internet to deliver goods and
services to customers.
It remains important to disengage car dealership’s association with the performance of
the Retail property market and recognise the value of their distribution characteristics.
This is reflected by car dealership investments’ solid performance during the pandemic
which has seen robust value retention easing only 4% over 2020 when compared to the
wider commercial property pricing declines of 7% - 10%. When compared to broader
economic uncertainty, a car dealership investment is a good place for investors to be.
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Rateable Value

DURHAM

£495,000 (Car Showroom and Premises).
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The property has been elected for VAT, and if
the property cannot be sold as a TOGC, VAT
will be added on the purchase price.

A689

A19

J60

A67

A66

HARTLEPOOL

BISHOP
AUCKLAND
A688

DOCKSIDE RD

A167

A688

MIDDLESBOROUGH FC

NORTH RD
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6

A68

Ford Dealership – D85
Commercial Sales – C53
Showroom – C64
Valet – E125
Dry Valet – C63

VAT

WINGHAM

A66

Teesside Ford
Cargo Fleet Lane
Middlesbrough
TS3 8AX

A135
A171

A66

J57

A67

DARLINGTON

A66

A1(M)

A19

WHITBY

A172

NORTH YORK MOORS
NATIONAL PARK

J55

Proposal

A1(M)

We are instructed to seek offers in excess of £7,000,000 (Seven Million Pounds). A purchase at this level reflects a Net Initial Yield of
A19
9.60%, after standard purchaser costs of 6.8%.
A170

Further Information
A168
Viewing strictly by prior arrangement.J50
For further
information please contact:

J49

BILL BEXSON
A61

IMPORTANT NOTICE
A19

07831 827 442
bbexson@automotive-property.com
A1(M)

EDDIE HIGHNAM
07733 535 952
ehighnam@automotive-property.com
J47

A59

0203 588 7200

BOBBY
BARFOOT
A658

HARROGATE
A61

A59

A1237

07733 535 952
YORK
A661
ehighnam@automotive-property.com
J45
A64

Automotive Property Consultancy Ltd for themselves and for the Vendors of this
property, whose agents they are, give notice that:
The particulars are intended to give a fair and substantially correct overall
description for the guidance of the intending purchasers and do not constitute
part of an offer or contract. Prospective purchasers and lessees ought to seek their
own professional advice.
All descriptions, dimensions, areas, reference to condition and necessary permission
for use and occupation and other details are in good faith, and are believed to be
correct, but any purchaser should not rely upon them as statement of fact.
A166

No person in the employment of Automotive Property Consultancy Ltd has
authority to give any representation or warranty whatsoever in relation to this
property on behalf of either Automotive Property Consultancy Ltd or the Vendor.
A64
A1079 can be accepted for any expenses incurred by intending
No responsibility

purchasers in inspecting properties which have been sold, let or withdrawn.
April 2021
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