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FLAGSHIP SITE: Ridgeway Group
is building a new Audi dealership
on a business park in Oxford

A rising market
Property is seeing rising values, reflecting the upturn in the
economy and strong financial performances from dealers
John Kirwan

February marked the 24th consecutive month
of growth for the new car market with retail sales
continuing to lead the way. Consequently dealer
property specialists are more optimistic about the
sector than they have been for some time. One
such is Tom Poynton, associate with GVA Roadside.
He’s upbeat about prospects.
“I think we’ll see a sharp upturn in values on

C

onfidence among motor dealers is
riding high as they look to the year
ahead. The average dealer site delivered
record profits of £206,000 in 2013
with a return on sales (RoS) of 1.47%,
according to dealer profitability specialist ASE. While

the back of increased transactional activity and a
widespread improvement in both consumer and
retailer sentiment,” he said.
The UK market for property is often described as
polarised with prime sites doing well while secondary
sites languish. But according to Poynton, with the
current upswing in the market, secondary sites are
also benefiting with more available finance and rising
rental values.
“Secondary existing stock will be brought to
the market as further relocation and development
projects are undertaken,” he said.
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• Purpose built modern vehicle dealership
• Main road prominence, fronting a busy arterial route (A695)
• Established motor trade location
• Approximately 1,084.11 sq m (11,674 sq ft) on 0.51 hectares
(1.26 acres)
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Paul Mather, a partner with Rapleys is also upbeat
about the market with values on the up.
“Disposal activity has steadily picked up over
the last 12 months with a noticeable upturn
in transactions. As the market continues to
consolidate and vacant stock decreases, we
expect to see steady growth in demand and therefore
value, particularly for well-located dealership
property. Secondary locations will continue to prove
challenging, unless planning consent for alternative
uses can be secured,” he said.
According to Bill Bexson, managing director at
Automotive Property Consultancy (APC), 2013 saw
a jump in the average sales price for car dealerships
of just over 20%. Dealers are also paying more for
rent, he said, with last year seeing a 4% increase
after five years of stagnation.
“APC have recorded 4% rental growth overall in
2013. This incorporates an average of 6% for prestige
franchised dealerships and 3% for others,” he said.
Bexson argues that rents are back at 2003 levels
when adjusted for inflation and, now that the market
is on the up, they are set to rise.
“This offers up the prospect of significant rental growth
as the economy moves into stronger growth and the
recovery takes hold. The growth may differ according
to geography. As would be expected, rents are highest
in Greater London and the South East,” he said.

BRONZE AGE: Hyundai is launching a new corporate look for its
dealers, replacing the current blue signage with a bronze colour.
The brand’s 160 dealers will convert over the next four years
“I anticipate that landlords will look to recover lost
rental growth and seek to benefit from improved
business within the automotive sector at forthcoming
rent reviews,” he said.
John Roberts, director of automotive and roadside
with Colliers, is another consultant that sees both
prime and secondary properties improving in 2014.
“Following on from the broad improvements in the
commercial property market over the last 12 months,
with particular focus around the prime and South East
sectors, we anticipate we shall start to see both rental

and capital values increase in the secondary market.
We propose this will be a direct result of the scarcity
of prime opportunities and increased manufacturer
and dealer requirements,” he said
Values may be on the rise but what other trends
are the specialists seeing in the market of interest
to dealers?
According to Poynton at GVA most of the premium
brands have their networks largely the way they want
them but it is in the middle grounds where most
business will be done.
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Recruitment made easy
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Advertise jobs instantly
Directly reach the motor
trade and beyond

Highly accessible trading position off the A6120
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Rents are set to rise as the
economy strengthens
“The buzzwords for 2014 will be redevelopment
and relocation. Whilst the prestige manufacturers
have much of their networks compliant, there
remain some gaps in representation and facilities
that do not tick the boxes for the long term. This
is more widespread with the mid-market brands,
which are now looking for extended and improved
representation,” he said.
“Profitability is the critical measure for franchisees,
but property is so intrinsically linked to both the short
term stability and long term potential of a business
and after a difficult few years manufacturers will be
looking to make provisions for the future,” he said.
Mather of Rapleys also expects carmakers to
become more involved as the stock of modern
dealerships reduces.
“The trend to acquire existing dealerships will
continue, but as the quantity of modern vacant
properties reduce, we would expect to see an increase
in manufacturer-backed, new-build dealership

Adlers Surveyors LLP
David Collins
t 020 7009 2050
e david.collins@adlers.co.uk
w www.adlers.co.uk
Established for over 30 years, Adlers is well known
as specialist chartered surveyors to the automotive
property sector. It deals with a wide range of
clients from single site operators to multi-franchise
groups. It offers a variety of services from landlord
and tenant issues to portfolio review. Delivering
the best results through expertise and strong
negotiating skills is part of the Adlers ethos.

development in strategic locations, together with
further consolidation of the market by way of
continued business transaction activity,” he said.
Mather cites the example of an office building
on a site of 1.82 acres in Epsom that was sold
to Mercedes-Benz Retail Group after planning
permission was granted to redevelop it into a brand
new car dealership.
Bexson of APC sees a number of emerging trends
for 2014, particularly carmakers getting more
involved in new builds. He notes significant ongoing
developments at the Volkswagen Group.
“There is a noticeable pick-up in new dealership
development, for instance Chester Volkswagen,
Croydon Volkswagen and Oxford Audi,” he said.
“We believe that improved consumer and investor
confidence will be a key trend in 2014. We have
started to see and understand manufacturer
requirements. Over the next 12 to 18 months we
believe that this will generate a fairly significant
acquisition programme for a wide range of dealers.”

More transactions
Poynton at GVA is another property specialist who has
seen more property coming into the market as a result
of the upturn in values.
“More existing stock, and importantly, more land has
been allocated and consented for development,” he said.

Automotive Property
Consultancy
Bill Bexson
t 0844 5607525
e bbexson@automotive-property.com
w www.automotive-property.com
Automotive Property Consultancy (APC) is
a specialist surveying practice dedicated to
the franchised motor retail property sector.
The company’s sole focus on the franchised
dealer market has enabled it to build on its
sector knowledge and provide clients with a
comprehensive and unique motor retail property
service. Its aim is to provide clients with the best
property service in the motor retail sector at the
lowest overall cost.
Clients include dealer groups, manufacturers,
property companies, investors and other property
consultancy businesses.

Rapleys has also seen an increase in activity and
prospects are looking positive.
“In the last 12 months, we have seen an increase
in transactional activity from within the automotive
sector, whilst property values remain at a level which
encourages continued acquisition from alternative

Colliers International
David Chittenden
t 0121 265 7510
e david.chittenden@colliers.com
w www.colliers.com
The Automotive and Roadside team at Colliers
International have over 100 years’ experience
in the sector advising dealership groups, motor
manufacturers, investors, accountants and funding
institutions. Whether you are looking to buy/sell,
have landlord and tenant issues or need valuation
advice we are able to advise via a UK wide
network of specialist individuals who deal solely
in this sector.
As a result of our experience we understand
the issues facing operators in the sector and
seek to work with them and their manufacturer
partners in order to provide future proof property
strategies.
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NEW BUILD: Benfield Motors has opened a £5.8m Ford dealership in Sunderland. The North
East dealer group had been operating a temporary pop-up showroom since spring 2012
use sectors, including roadside retail, trade counter
and gym operators.
“The result of which has led to the sale or letting
of a number of long term instructions and therefore
a reduction in the number of instructions on our
disposal book,” said Mather of Rapleys.

Bexson of APC has seen a change in demand
in the market with dealers moving to comply with
new brand standards.
“In order to comply with new manufacturer
standards, dealers have often been required to
satisfy these either through refurbishment, expansion,

or relocation. This has led to an increase in market
activity with APC recording a 26% increase in car
dealership requirements since 2012,” he said.
“There has also been a gradual reduction in vacant
properties coming to the market falling from 4%
to 3.1% of the total estimated stock of dealerships
since 2012,” he said
“In particular vacant dealerships in prominent
locations have been recycled to other franchises,
or to alternative uses such as discount food, retail or
trade counter. This mirrors the general property story
where tenant demand is climbing across all areas of
the market,” he said.
The final word goes to Roberts at Colliers,
who reports limited availability of stock.
“As reported last year most of our existing vehicle
dealership stock was being retained within the sector.
We now have limited product and for the first time
since 2007 the majority of our agency instructions are
acquisition-led,” he said.
Overall, for 2014 the outlook for dealer property
looks good. There is a noticeable pick up in new
dealership development with carmakers becoming
increasingly active. With growing demand, even
secondary properties are getting a look in. The good
news for owner-drivers exiting the business is that
values are rising. The flip side is that acquisitive
companies will have to pay more and rental costs
are also expected to increase in the year ahead.

GVA

Hunter Property Consultants

Rapleys

Paul Taylor
t 0121 609 8269
e paul.taylor@gva.co.uk
w www.gva.co.uk/automotive

David Hunter
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e david@hunter-property.co.uk
w www.hunter-property.co.uk
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Hunter Property Consultants has over 25
years experience of motor trade properties.
All instructions are handled on a personal basis
without delegation.
It covers car dealerships, tyre and exhaust and
fast fit centres, showrooms and workshops,
petrol stations and car parks throughout the UK.

For over 30 years Rapleys has been synonymous
with the automotive & roadside property market.
Rapleys dedicated team provides timely and
pragmatic advice on properties across the UK,
whether single assets or portfolios. Its wealth of
knowledge and experience is tailored to meet
clients’ requirements, whether to enhance asset
value or mitigate unwanted liability.
Services include search and acquisition, disposals
and lettings, portfolio advice, lease consultancy,
valuations and appraisals, Expert Witness, dispute
resolution, lease re-gearing, rating appeals,
planning applications and appeals, project
management, building surveys, development
consultancy and investment brokerage.

GVA is a top 5 UK property consultancy and its
specialist automotive and roadside team is the
longest standing in the business.
It advises vehicle manufacturers, retailers,
banks, accountants and property investors on all
property aspects relating to the vehicle retailing
sector. Covering the whole of the UK, it offers a
full range of consultancy services including site
finding, acquisition, disposals, valuations, rent
reviews, lease renewals and expert witness work.
If you are looking for a specialist property
consultant that not only knows its market, but
understands the operational issues affecting your
business, and is committed to offering you bestin-class service, then please contact GVA today.

Other services include:
• Rent reviews • Lease renewals • Valuations
• Development appraisals • Compulsory purchase
negotiations • Expert witness reports • Sales,
lettings and acquisitions • Rating
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