A buoyant
market
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NEW LOOK: Hyundai is rolling out
a new look for its dealer network

In good times carmakers are increasingly looking for
bigger and higher standard premises for their dealerships
John Kirwan

L

ast year was a good one for UK dealers
with record profitability and buoyant new
and used cars sales. It looks good for 2015,
too. Interest rates are low, the economy is
improving and unemployment is falling.
The increased activity in most sectors is driving
up the cost of UK commercial property, including
dealerships, although it is still adrift of its peak in
2007 prior to the downturn.
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Automotive Property Consultancy
(APC) is a specialist surveying practice
dedicated to the franchised motor
retail property sector. The company’s
sole focus on the franchised dealer
market has enabled it to build on its
sector knowledge and provide clients
with a comprehensive and unique
motor retail property service. Its aim
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The Automotive and Roadside team
at Colliers International have over 100
years’ experience in the sector advising
local and regional dealership groups,
motor manufacturers, investors,
accountants and funding institutions.
Whether you are looking to buy/
sell, have landlord and tenant issues
or need valuation advice we are able
to advise via a UK wide network of
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Phil Blackford, head of Rapleys’ automotive and
roadside team, said he is seeing a lack of suitable
property on the market with demand exceeding supply.
“There is currently a lack of traditional dealerships
on the market and with the economy improving,
most existing stock has been sold or let, with very
few new properties coming to the market.”
Blackford is not alone in seeing this trend. Paul
Taylor, GVA’s senior director of automotive and
roadside said following the downturn dealers with
surplus property found themselves stuck with it for

long periods. He maintains that lack of demand and
unrealistic price expectations were sometimes to
blame. But this has changed.
Shortage of stock is also on the mind of Bill Bexson,
managing director Automotive Property Consultancy
(APC). He argues that ongoing restructuring amongst
the key carmakers has sparked significant investment
in the sector.
“This has led to shortages of suitable sites for
expansion and relocation around the country. The
market for motor dealerships in 2014 was just over
£288m, up on nearly £220m seen in 2013,” he said.
Overall, as new car sales have grown and carmakers
continue to expand their ranges, there is greater
demand from carmakers for higher standards and larger
premises. But the cost of land is rising and demand is
growing from other sectors, which also want to grow.
“Values of prime sites in major conurbations are
now consistent with the pre downturn although
secondary locations, smaller provincial sites have
still some way to go,” said John Roberts, director
of automotive and roadside, Colliers.
Roberts said there is strong demand for sites from
discount retailers like Aldi but the sites has to be
right. He also said carmakers were putting more
pressure on dealers to relocate properties.
“Compared to four years ago, there is a bigger
emphasis now on manufacturers trying to get
dealers to relocate to bigger premises,” he said.

is to provide clients with the best
property service in the motor retail
sector at the lowest overall cost.
Clients include dealer groups,
manufacturers, property companies,
investors and other property
consultancy businesses.
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specialist individuals who deal solely in
this sector.
With nearly 1000 properties valued
and £100m transacted over the last 12
months we understand the issues facing
operators in the sector and seek to
work with them and their manufacturer
partners in order to provide future
proof property strategies.
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Car dealership premises 14,202 sq ft (1,319.4 sq m)
on a site of 1.64 acres (0.66 hectares)
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IMI Accreditation Management recognises competent
managers and leaders in the motor industry.

Find out more about IMI Accreditation, visit: www.theimi.org.uk/ama

IMI AMA 297x225 (FEB 2015).indd 1

25/02/2015 18:13

